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Tobacco Company 


D. P. FITZGERALD 
Area Manager - Operations 
Winston-Salem, NC 27102 
910-741-2053 
SENT E-MAIL 


April 17, 1997 


Fray Natale 
Tom Fitzin 
Todd McMahon 
Peter Schmidt 
Mike McHugh 
Mark Goodman 


SUBJECT: Chain Analysis 


The Savings Business Unit would like to complete some research work on how Doral performs 
in accounts where a competitive or Forsyth Private Label exists versus accounts without a P.L. 
Within your Region, I would appreciate each of you supplying me with the following: 


+ 2 chains with a competitive P.L. “7% rer A 
e 2chains witha Forsyth P.L. Shoe ite, ck CE, Hess 
e 2chains with no P.L. Dros Fur Shee? 


If at all possible, the chains should be competing chains or at least in close proximity to each 
other. I am going to need chains in each trade segment, so please provide me with what you can 
(i.e., Conv/Gas, Smkt, CTS). Please identify the chains as follows: 


Chains With a Competitive P.L. 


CHAIN NAME CHAIN I.D. # # STORES SEGMENT 
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I would appreciate this information on or before 5/2/97. Call if you have any questions. 
Don 
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